
[bookmark: _heading=h.cb4c9yukzab2]🔥 How to Work a Data Lead for Health Coverage – Elevate Standards (2026)
[bookmark: _heading=h.916xsvk7g8nz]💼 Morning Protocol: No Slack, Just Sales
· Be in the office by 9:00 AM SHARP.

· No talking. No walking around. No distractions.

· You clock in, you lock in—this is your income hour.

· Start immediately on leads from the night before.


[bookmark: _heading=h.medasxgznz9l]📲 First 48 Hours: The 20-Touch Framework
Every lead must receive 20 quality touches in 48 hours:
· ✅ 8 personal texts (you → them, not automated)

· ✅ 2 personal phone calls

· ✅ 4 Ringy dialer calls per day (8 total)

· ✅ 2 Ringy automated texts


[bookmark: _heading=h.1ct1ynh94dtx]🔁 Ongoing Follow-Up (Drip or Sale Only)
· Follow-ups required on:

· Day 3

· Day 5

· Day 8

· Day 14

· Leads must go into Ringy Drip or get closed—no in-between

· Emails will continue automatically as part of the cadence


[bookmark: _heading=h.c6uw66k494ue]✅ Updated Rule:
You may now use text drip and only sales.
 Every lead must be closed or dripped. No exceptions.

[bookmark: _heading=h.jhofm887uxvg]🌐 How to Work an Internet Lead (Step-by-Step)
[bookmark: _heading=h.thcrax5nyzh9]🔄 Initial Workflow
1. Turn campaigns ON.

2. Purchase your lead.

3. Immediately pause all campaigns.

4. Call 2–3 times from Ringy dialer.

· If NG exclusive or high-income MP, call once from your personal cell.
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5. If it’s an iMessage number:

· Text your business card and name

· Then call 2x from your personal number

6. Send T1 (your opening script) from your personal phone

7. Send initial quote email


[bookmark: _heading=h.72krknc1syt]🕵️ If No iMessage or No Response
8. Use FastPeopleSearch.com or TruePeopleSearch.com to:

· Find alternate numbers

· Discover any emails associated with the lead

· Verify household contact info

9. Text every email you found (some are linked to iMessage/Apple ID)

10. If still no reply after 5–10 minutes:

· Try a ZIP code + DOB confirmation (especially for NG)

· Or ask about their life change event to trigger engagement

11. As a final touch:

· Send a quote based on the info you have—don’t let the lead go cold
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12. Confirm the lead is entered into Ringy CRM

13. Ensure Ringy has automated actions enabled:

· Email drip

· Text sequence

· Reassigned tasks or reminders

14. Add to Ringy Drip unless the lead is actively engaging

15. Set Send Later texts (iPhone only) for the next 3 days

16. Call every morning and every evening from the dialer

17. If they respond positively:

· ❌ Stop all additional texting immediately

· ✅ Move into appointment or close mode
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· 9:00 AM = lights on, game on.

· 20+ touches in 48 hours—no excuses.

· Only outcomes: Drip or Sale.

· Maximize contact by exhausting every number and email.

· Ringy must be fully set up with automation to follow through for you.


